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Cra-West Apartments
3461 Cramer Ave
Camden, New Jersey
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PREVIEW

Apartments:

The subject property is presently a (22) unit (3) story apartment building that contains (1) studio,
(9) one bedroom, and (12) two bedroom apartments. Additionally there is a maintenance storage
area and an (800) square foot mechanical room, both of which are located on the lower level.

Each unit has individually metered gas and electric service and has a thru wall sleeve for a room
air conditioner.

The Multi-Family investment property outlined in the pages of this Marketing Brochure
may accommodate the following;

The property currently qualifies for the Housing Programs associated with the City of Camden.

The City of Camden is under the auspices of a Vacancy Decontrol Rent policy. Rent increases
are limited based on the monthly Consumer Price Index.

Voluntary vacated Apartments can be rented to Market Levels.

Various Redevelopment and Loan Programs are available from the State of New Jersey.

This information is believed accurate though subject to errors, omissions and changes without notice
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Regional Analysis

The subject property is located in the southwest portion of New Jersey. Burlington County
borders it to the north, Gloucester County to the south, Atlantic County to the east and the
Delaware River to the west. Physically, the county is 222.27 square miles in size and there are
thirty-seven individual municipalities, with the City of Camden as the county seat.

The City of Camden has recently experienced a renaissance with the arrival of the Camden
Riversharks minor league baseball stadium, a waterfront Aquarium, the Tweeter Entertainment
Center, and the Victor, a luxury apartment building. Major employers include Campbell Soup,
Cooper Hospital, Virtua Hospital, and a Rutgers University campus.

The area has good access to Interstate Highways 676, 76, 495, and 95, US Routes 30 and 130
and State Routes 38 and 70. All these highways are within three miles. The New Jersey Turnpike
is approximately six miles away. Mass transit in the area includes bus service, the new Southern
New Jersey Light Rail Transit System and the PATCO Speed Line.

Local shopping is available in the City of Camden and on Route 38 and 70.

Philadelphia is approximately three miles to the west and is accessible via Route 30 to Route
676.

This information is believed accurate though subject to errors, omissions and changes without notice
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LOCATION:

LOT:

BUILDING SQ. FT.:

BUILDING MATERIAL:
ROOF:

SHAPE:
TOPOGRAPHY:
DRAINAGE:

SEWER:

WATER:

CURBS:

SIDEWALKS:
GARBAGE/TRASH:
EGRESS/INGRESS:
PARKING:

POLICE PROTECTION:
FIRE PROTECTION:
FUNCTIONAL ADEQUACY:

RELATIONSHIP OF SUBJECT:
SITE TO SURROUNDINGS

STATE OF NJ GREEN CARD DATE:

This information is believed accurate though subject to errors, omissions and changes without notice

Site Analysis

Cra-West Apartments
3416 Cramer Street
Camden, NJ 08105-1638
80' Frontage 100' Depth
8,000 Square Feet

0.18

15,135 Square Feet

Brick Exterior Walls with Poured Concrete
Entranceway

Flat Built Up Rolled Tar Roof
Rectangular

Level at Street Grade

Good

Public

Public

Yes

Yes

Waste Management

Easy access from New Jersey Route 130 to 34th Street & Westfield Avenue

(20) Spaces on Site + On Street
City of Camden
City of Camden

Good

The subject properties are located in a residential neighborhood.

Pending
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Property Overview

PROPERTY:

FLOORS:

KITHCHEN/BATH FLOORS:

CEILINGS:

WINDOWS:

INTERIOR FINISH:

LAUNDRY:

BASEMENTS:

ENTRANCES:

AIR CONDITIONING:

HVAC:

WATER BOILERS:

ELECTRIC:

SMOKE DETECTORS:

CARBON MONOXIDE DETECTORS:

EMERGENCY LIGHTING:

OUTDOOR SENSOR LIGHTING:

Cra-West Apartments
3416 Cramer Avenue
Camden, NJ 08105-1638
Camden County

Carpet

Commercial Grade Tile/Ceramic Tile

Vinyl Replacement

Plaster

None on Site

None

Front & Rear

Tenant Owned

(22) Individual Gas Fired Heaters with Individual Thermostats
(2) 75 Gallon A.O. Smith Commercial Gas Fired Hot Water Heaters
60 Amp Per Apartment & a 70 Amp Base Meter

Yes

Yes

Battery Back Up Emergency Lighting

Building Mounted Incandescent Spot Lighting

This information is believed accurate though subject to errors, omissions and changes without notice
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Utilities Breakdown

GAS HEAT ELECTRIC GAS HOT WATER GAS COOKING

TENANT TENANT OWNER TENANT

This information is believed accurate though subject to errors, omissions and changes without notice
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Rent Roll

AS OF SEPTEMBER 10, 2009

MARKET
APT # SIZE RENT
100 TWO BEDROOM $615.00
101 TWO BEDROOM $666.00
102 WORKSHOP
103 STUDIO $525.00
104 WORKSHOP
105 ONE BEDROOM $585.00
106 TWO BEDROOM $615.00
107 TWO BEDROOM $615.00
200 TWO BEDROOM $640.00
201 TWO BEDROOM $666.00
202 ONE BEDROOM $585.00
203 ONE BEDROOM $585.00
204 ONE BEDROOM $580.00
205 ONE BEDROOM $615.00
206 TWO BEDROOM $615.00
207 TWO BEDROOM $615.00
300 TWO BEDROOM $665.00
301 TWO BEDROOM $615.00
302 ONE BEDROOM $585.00
303 ONE BEDROOM $585.00
304 ONE BEDROOM $585.00
305 ONE BEDROOM $585.00
306 TWO BEDROOM $608.00
307 TWO BEDROOM $580.00
MONTHLY RENT $13,330.00
ANNUAL RENT $159,960.00

This information is believed accurate though subject to errors, omissions and changes without notice
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Capital Improvements

All New Kitchens in Each
Apartment

Six New Heating Units
Half of all Windows have been Replaced
New Front Entranceway

New Mail Boxes

Security DVR CCTV System Front Entrance/Parking Lot/All Three
Floors

All Hallway Floors Redone
Exterior Repainted
Some Apartments have new Tubs & Surrounds

This information is believed accurate though subject to errors, omissions and changes without notice



115 N 3rd St 3’2#56 SF Multi-Family/Apartment Sold: $640,000 ($64,000/Unit)

o This copyrighted report contains research licensed to The Prestige Group Inc. - 108088. 4/4/2007
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Market Value Analysis

The two most recent multi-family apartment sales in the City of Camden, as represented in this
brochure, were ten (10) units at 155 N. 3" Street, at $64,000.00 per unit, and twenty five (25)
units at 232 Cooper Street at $76,000.00 per unit. The subject property $45,400.00 per unit
certainly falls in line with the sales comparables in the City of Camden.

This information is believed accurate though subject to errors, omissions and changes without notice
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Redevelopment & Loan Programs

There are several Redevelopment and Loan Programs available from the State of New
Jersey to assist in the acquisition of commercial and Multi-Family properties in the City of
Camden;

New Jersey Pre-development Program: This loan program covers pre-development activities,
including feasibility studies, architectural costs, environmental & engineering studies, legal &
related soft costs for development to occur of mixed use projects.

Web Site — www.njra.us

Roy Sutherland

(609) 292 3739.

New Jersey (RIF) Redevelopment Investment Fund: This flexible investment fund provides
debt & equity financing for mixed use projects.
Web Site — www.njra.us

New Jersey Urban Site Acquisition Program: This program facilitates the acquisition,
preparation and redevelopment of properties.

Contact Antonio Hensen

(609) 292 3739

smccord@njra.state.nj.us

New Jersey Housing and Mortgage Finance Agency: Offers a Multi-Family Financing
Program for 5 — 25 unit projects. In the subject property perhaps a two units would be combined
to form a larger unit to take advantage of this program.

Contact Dana Davis

ddavis@njhmfa.state.nj.us

(609) 278 7527

www.state.nj.us/dca/hmfa

This information is believed accurate though subject to errors, omissions and changes without notice
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Demographics

Camden, New Jersey

Camden (city), New Jersey =

@Further information Want more? Browse data sets for Camden (city)

People QuickFacts Camden  New Jersey
& Population, 2003 estimate 80,089 8,638,396
@ Population, percent change, April 1, 2000 to July 1, 2003 0.2% 2.7%
# Population, 2000 79,904 8,414,350
& Population, percent change, 1990 to 2000 -8.6% 8.6%
@ Persons under 5 years old, percent, 2000 9.1% 6.7%
# Persons under 18 years old, percent, 2000 34.6% 24.8%
& Persons 65 years old and over, percent, 2000 7.6% 13.2%
@ Female persons, percent, 2000 51.5% 51.5%
# White persons, percent, 2000 (a) 16.8% 72.6%
& Black or African American persons, percent, 2000 (a) 53.3% 13.6%
@ American Indian and Alaska Native persons, percent, 2000 (a) 0.5% 0.2%
) Asian persons, percent, 2000 (a) 2.5% 5.7%
& Native Hawaiian and Other Pacific Islander, percent, 2000 (a) 0.1% Z
@ Persons reporting some other race, percent, 2000 (a) 22.8% 5.4%
) Persons reporting two or more races, percent, 2000 3.9% 2.5%
& Persons of Hispanic or Latino origin, percent, 2000 38.8% 13.3%
@ Living in same house in 1995 and 2000, pct 5 yrs old & over 55.7% 59.8%
# Foreign born persons, percent, 2000 8.9% 17.5%
# Language other than English spoken at home, pct age 5+, 2000 39.6% 25.5%
@ High school graduates, percent of persons age 25+, 2000 51.0% 82.1%
) Bachelor's degree or higher, pct of persons age 25+, 2000 5.4% 29.8%
# Mean travel time to work (minutes), workers age 16+, 2000 26.7 30.0
@ Housing units, 2000 29,769 3,310,275
# Homeownership rate, 2000 46.1% 65.6%
# Median value of owner-occupied housing units, 2000 $40,700 $170,800
@ Households, 2000 24,177 3,064,645
# Persons per household, 2000 3.12 2.68
# Median household income, 1999 $23,421 $55,146
@ Per capita money income, 1999 $9,815 $27,006
# Persons below poverty, percent, 1999 35.5% 8.5%

This information is believed accurate though subject to errors, omissions and changes without notice
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http://quickfacts.census.gov/qfd/meta/long_101615.htm�
http://quickfacts.census.gov/qfd/meta/long_101618.htm�
http://quickfacts.census.gov/qfd/states/34/3410000lk.html
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Business QuickFacts Camden  New Jersey
& Wholesale trade sales, 1997 ($1000) 480,510 227,309,002
) Retail sales, 1997 ($1000) 241,676 79,914,892
# Retail sales per capita, 1997 $2,867 $9,922
# Accommodation and foodservices sales, 1997 ($1000) 25,214 13,416,088
i Total number of firms, 1997 1,892 654,227
# Minority-owned firms, percent of total, 1997 51.5% 15.6%
@ Women-owned firms, percent of total, 1997 21.0% 23.7%
Geography QuickFacts Camden  New Jersey
# Land area, 2000 (square miles) 9 7,417
@ Persons per square mile, 2000 9,057.0 1,134.4
i FIPS Code 10000 34
Counties Camden
County

Download delimited tables | Download Excel tables

(@) Includes persons reporting only one race.
(b) Hispanics may be of any race, so also are included in applicable race categories.

FN: Footnote on this item for this area in place of data

NA: Not available

D: Suppressed to avoid disclosure of confidential information

X: Not applicable

S: Suppressed; does not meet publication standards

Z: Value greater than zero but less than half unit of measure shown
F: Fewer than 100 firms

Data Quality Statement
What do you think of QuickFacts?

Source U.S. Census Bureau: State and County QuickFacts. Data derived from Population
Estimates, 2000 Census of Population and Housing, 1990 Census of Population and Housing,
Small Area Income and Poverty Estimates, County Business Patterns, 1997 Economic Census,
Minority- and Women-Owned Business, Building Permits, Consolidated Federal Funds Report,
Census of Governments

Last Revised: Monday, 07-May-2007 09:35:37 EDT

Census Bureau Links: Home - Search - Subjects A-Z - FAQs - Data Tools - Catalog - Census 2000 - Quality - Privacy
Policy - Contact Us

USCENSUSBUREAU
Helping You Malee informed Decisions

This information is believed accurate though subject to errors, omissions and changes without notice


http://quickfacts.census.gov/qfd/meta/long_242363.htm�
http://quickfacts.census.gov/qfd/meta/long_58620.htm�
http://quickfacts.census.gov/qfd/meta/long_58621.htm�
http://quickfacts.census.gov/qfd/meta/long_242355.htm�
http://quickfacts.census.gov/qfd/meta/long_87063.htm�
http://quickfacts.census.gov/qfd/meta/long_87077.htm�
http://quickfacts.census.gov/qfd/meta/long_87078.htm�
http://quickfacts.census.gov/qfd/meta/long_101619.htm�
http://quickfacts.census.gov/qfd/meta/long_101607.htm�
http://quickfacts.census.gov/qfd/meta/long_fips.htm�
http://quickfacts.census.gov/qfd/states/34/3410000.html�
http://quickfacts.census.gov/qfd/states/34/34007.html
http://quickfacts.census.gov/qfd/states/34/34007.html
http://quickfacts.census.gov/cgi-bin/qfd/extract?3410000
http://quickfacts.census.gov/cgi-bin/qfd/extract-xls?3410000
http://www.census.gov/main/www/policies.html#quality
http://quickfacts.census.gov/cgi-bin/qfd/qf_comments
http://www.census.gov/index.html
http://www.census.gov/main/www/srchtool.html
http://www.census.gov/main/www/subjects.html
http://ask.census.gov/
http://www.census.gov/main/www/access.html
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http://www.census.gov/main/www/cen2000.html
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http://www.census.gov/privacy
http://www.census.gov/privacy
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Cra-West Apartments
3416 Cramer Avenue
Camden, NJ
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Confidentiality & Disclaimer

This Offering Memorandum has been prepared by Prestige Group for use by a limited number of parties
and does not purport to provide a necessarily accurate summary of the property or any of the documents
related thereto, nor does it purport to be all-inclusive or to contain all of the information which
prospective investors may need or desire. All projections have been developed by the Prestige Group, the
Owners and designated sources and are based upon assumptions relating to the general economy,
competition and other factors beyond the control of the Owners, and therefore are subject to variation.
No representation is made by Prestige Group or Owners as to the accuracy or completeness of the
information contained herein, performance of the Property. Although the information contained herein is
believed to be correct, Owners and its employees disclaim any responsibility for inaccuracies and expect
prospective purchasers to exercise due diligence in verifying all such information. Further Prestige
Group, Owners and its employees disclaim any and all liability for representations and warranties,
expressed and implied, contained in, or for omissions from Memorandum or any other written or oral
communication transmitted or made available to the recipient. The Offering Memorandum does not
constitute a representation that there has been non-change in the business or affairs of the Property or the
information contained in the Offering Memorandum is solely the responsibility of the prospective
purchasers.

Additional information and an opportunity to inspect the Property will be made upon written request to
qualified prospective purchasers.

The Owners and Prestige Group each expressly reserve the right, in their sole discretion, to reject any and
all expressions of interest or offering regarding the Property and/or terminate discussions with any entity
at any time with or without notice. The Owners shall have no legal commitment or obligation to any
entity reviewing the Offering Memorandum or making an offer to purchase the Property unless and until a
written agreement for the purchase of the property has been fully executed, delivered and approved by the
Owners and its legal counsel, and any conditions to the Owner’s obligations thereunder have been
satisfied or waived. Prestige Group is not authorized to make any representations or agreements on
behalf of Owners.

This Memorandum and its contents, except such information, which is a matter of public record or is
provided in sources available to the public (such contents as so limited herein called “Contents”) are of a
confidential nature. By accepting the Offering Memorandum, you agree (I) to hold and treat it in the
strictest of confidence, (11) not to photocopy or duplicate it, (I11) not to disclose the offering Memorandum
or any of its contents to any other entity (except outside advisors retained by you, if necessary, for your
confidentiality) without the prior written authorization of the Owners or Prestige Group (IV) not to use
the Offering Memorandum or any of the contents in any fashion or manner detrimental to the interest of
the Owners or Prestige Group and (V) to return it to Prestige Group immediately upon request of Prestige
Group or Owners.

If you have no further interest in the property, please return the Offering Memorandum forthwith.

This information is believed accurate though subject to errors, omissions and changes without notice
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Consumer Information Statement on NJ Real Estate Relationships

In New Jersey, real estate licensees are required to disclose how they intend to work with buyers and sellers in a real
estate transaction. (In rental transactions, the terms “buyers” and “sellers” should be read as “tenants” and
“landlords”, respectively.)

1. As a seller’s agent or subagent, |, as a licensee, represent the seller and all material information supplied to
me by the buyer will be told to the seller.

2. As a buyer’s agent, 1, as a licensee, represent the buyer and all material information supplied to me by the
seller will be told to the buyer.

3. As a disclosed dual agent, I, as a licensee, represent both parties, however, I may not, without express

permission, disclose that the seller will accept a price less than the listing price or that the buyer will pay a
price greater than the offered price.

4. As a transaction broker, 1, as a licensee, do not represent either the buyer or the seller. All information 1
acquire from one party may be told to the other party.

Before you disclose confidential information to a real estate licensee regarding a real estate transaction, you should
understand what type of business relationship you have with that licensee. There are four business relationships: (1)
seller’s agent; (2) buyer’s agent; (3) disclosed dual agent; and (4) transaction broker. Each of these relationships
imposes certain legal duties and responsibilities on the licensee as well as on the seller or buyer represented. These
four relationships are defined in greater detail below. Please read carefully before making your choice.

SELLER’S AGENT

A seller’s agent works only for the seller and has legal obligations, called fiduciary duties, to the seller. These
include reasonable care, undivided loyalty, confidentiality and full disclosure. Seller’s agents often work with
buyers, but do not represent the buyers. However, in working with buyers a seller’s agent must act honestly. In
dealing with both parties, a seller’s agent may not make any misrepresentations to either party on matters material to
the transaction, such as the buyer’s financial ability to pay, and must disclose defects of a material nature affecting
the physical condition of the property which a reasonable inspection by the licensee would disclose.

A buyer wishing to be represented by a buyer’s agent is advised to enter into a separate written buyer agency
contract with the brokerage firm which is to work as their agent.

DISCLOSED DUAL AGENT

A disclosed dual agent works for both the buyer and seller. To work as a dual agent, a firm must first obtain the
informed written consent of the buyer and the seller. Therefore, before acting as a disclosed dual agent, brokerage
firms must make written disclosure to both parities. Disclosed dual agency is most likely to occur when a licensee
with a real estate firm working as a buyer’s agent shows the buyer properties owned by sellers for whom that firm is
also working as a seller’s agent or sub-agent.

A real estate licensee working as a disclosed dual agent must carefully explain to each party that, in addition to
working as their agent, their firm will also work as the agent for the other party. They must also explain what effect
their working, as a disclosed dual agent will have on the fiduciary duties their firm owes to the buyer and to the
seller. When working as a disclosed dual agent, a brokerage firm must have the express permission of a party prior
to disclosing confidential information to the other party. Such information includes the highest price a buyer can
afford to pay, the lowest price a seller will accept, and the parties’ motivation to buy or sell. Remember, a brokerage
firm acting as a disclosed dual agent will not be able to put one party’s interests ahead of those of the other party and
cannot advise or counsel either party on how to gain an advantage at the expense of the other party on the basis of
confidential information obtained from or about the other party.

If you decide to enter into an agency relationship with a firm, which is to work as a disclosed dual agent, you are
advised to sign a written agreement with that firm.

This information is believed accurate though subject to errors, omissions and changes without notice
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TRANSACTION BROKER

The New Jersey Real Estate Licensing Law does not require licensees to work in the capacity of an “agent” when
providing brokerage services. A transaction broker works with a buyer, seller, or both in the sales transaction
without representing anyone. A transaction broker does not promote the interests of one party over those of the
other party to the transaction. Licensees with such a firm would be required to treat all parties honestly and to act in
a competent manner, but they would not be required to keep confidential any information. A transaction broker can
locate qualified buyers for a seller or suitable properties for a buyer. They can then work with both parties in an
effort to arrive at an agreement on the sale or rental of real estate and perform tasks to facilitate the closing of a
transaction.

A transaction broker primarily serves as a manager of the transaction, communicating information between the
parties to assist them in arriving at a mutually acceptable agreement and in closing the transaction, but cannot advise
or counsel either party on how to gain an advantage at the expense of the other party. Owners considering working
with transaction brokers are advised to sign a written agreement with that firm which clearly states what services
that firm will perform and how it will be paid. In addition, any transaction brokerage agreement with a seller or
landlord should specifically state whether a notice on the property to be rented or sold will or will not be circulated
in any or all Multiple Listing System(s) of which that firm is a member.

You may obtain legal advice about these business relationships from your own lawyer.

This statement is not a contract and is provided for informational purposes only.
ACKNOWLEDGEMENT OF RECEIPT OF CONSUMER INFORMATION STATEMENT

FOR SELLERS AND LANDLORDS

“By signing this Consumer Information Statement, | acknowledge that I received this Statement from

(Name of Brokerage Firm) prior to discussing my motivation to sell or lease or my
desired selling or leasing price with one of its representatives.”

Signed

FOR BUYERS AND TENANTS

“By signing this Consumer Information Statement, | acknowledge that | received this Statement from

(Name of Brokerage Firm) prior to discussing my motivation or financial ability to buy
or lease with one of its representatives.”

Signed

DECLARATION OF BUSINESS RELATIONSHIP

, and , as its authorized

representatives are working on this transaction as (choose one)
] seller’s agent only ] buyer’s agent only ] seller’s agent and disclosed dual
agent if the opportunity arises ] buyers agent and disclosed dual agent if the opportunity arises
transaction broker only  [] seller’s agent on properties on which this firm is acting as the

seller’s agent and transaction broker on other properties

DATE

This information is believed accurate though subject to errors, omissions and changes without notice



