730 DELAWARE ST

300 CROWN POINT RD
Thorfare, NJ

Presented by
GE

$999,000

8 Apartment Units
4 Retail Stores

For Further Information:
Victor Kaplan

Vice President
610-902-3900
610-902-3939x 121
800-866-5876
VicKaplan@PrestigeGroup.com

www. PrestigeGroup.com
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300 Crown Point Road
Thorofare, New Jersey

Rear View
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730 Delaware Street
Thorofare, New Jersey

Street View

Rear View
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Property Overview

LOCATION: Gloucester County Gloucester County

KITCHEN/BATH FLOORS: Vinyl Vinyl

WINDOWS: Vinyl Replacement Vinyl Replacement

LAUNDR None None
Y:

ENTRANCES: Front & Rear Front & Rear

Retail Store Window Unit (Owner Provides) Retail Stores (1) Window (3) Central

HEATING SYSTEM: Gas Gas

ELECTRICAL: Circuit Breakers Circuit Breakers

This information is believed accurate though subject to errors, omissions and changes without notice
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Regional Analysis

Situated on the eastern bank of the Delaware River, Gloucester County is strategically located
directly across from the Greater Philadelphia International Airport and is just 15 minutes from
downtown Philadelphia via the Walt Whitman Bridge. The county also straddles the 1-295
Industrial Corridor, which runs between Trenton, the Capital of New Jersey, and Wilmington,
Delaware that states largest city. Driving distance from Philadelphia is 6.9 miles, Wilmington 18
miles, and Atlantic City 47 miles.

Land area encompasses 329 square miles. The 2000 population was 254,673 with an expected
increase in 2005 to 265,500. Total households are 90,717.

Major employers in the area include, Underwood Memorial Hospital, Rowan University, Sony
Music, Emery Worldwide, and Exxon Mobil Research.

Access highways include 1-295, US Highway 322, Route 55, NJ Turnpike, Route 42 (Atlantic
City Expressway), Route 45, Route 47, and Route 168.

The Oak Valley Apartments are conveniently situated in a residential neighborhood. They are

easily accessible from Mantua Pike (Route 45) through Woodbury, New Jersey, or through
Route 55 through Wenonah, New Jersey.

This information is believed accurate though subject to errors, omissions and changes without notice
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Site Analysis

PROPERTY: DELAWARE STREET APARTMENTS THOROFARE POSTAL FACILITY

Thorofare, NJ 08086-2021 Thorofare, NJ 08086-9998
LOT SIZE: 60" Frontage 120" Depth 155' Frontage 167' Depth
.17 Acres

ROOF: Asphalt Shingle Asphalt Shingle

TOPOGRAPHY: Flat Flat

WATER: Public Public
TRASH/GARBAGE: City of West Deptford City of West Deptford
CURBS: Yes Yes

SIDEWALKS: Yes Yes

PARKING: 9 24
INGRESS/EGRESS: Route 295 & Delaware Street Route 295
FUNCTIONAL ADEQUACY: Good Good
RELATIONSHIP TO Subject properties are all in mixed use areas with
SURROUNDINGS: Residential, Multi-Family, & Commercial Properties

NEW JERSEY GREEN CARD STATUS: 2/9/2007

This information is believed accurate though subject to errors, omissions and changes without notice
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i Total number of firms, 2002 17,431 708,837
) Black-owned firms, percent, 2002 3.1% 5.1%
i American Indian and Alaska Native owned firms, percent, 2002 F 0.4%
i Asian-owned firms, percent, 2002 3.1% 7.3%
i Native Hawaiian and Other Pacific Islander owned firms, percent, 2002 F 0.1%
# Hispanic-owned firms, percent, 2002 1.7% 7.0%
i Women-owned firms, percent, 2002 25.5% 26.1%
) Manufacturers shipments, 2002 ($1000) 7,956,158 96,599,807
) Wholesale trade sales, 2002 ($1000) 8,059,944 256,925,492
{# Retail sales, 2002 ($1000) 3,311,510 102,153,833
i Retail sales per capita, 2002 $12,611 $11,910
#» Accommodation and foodservices sales, 2002 ($1000) 287,457 15,715,595
& Building permits, 2006 1,141 34,323
) Federal spending, 2004 ($1000) 1,154,764  55,264,350"
Gloucester
Geography QuickFacts County New Jersey

i Land area, 2000 (square miles) 324.72 7,417.34
i Persons per square mile, 2000 783.6 1,134.5
) FIPS Code 015 34

## Metropolitan or Micropolitan Statistical Area Philadelphia-

Camden-

Wilmington,

PA-NJ-DE-MD

Metro Area

1: Includes data not distributed by county.

Download these tables - delimited | Download these tables - Excel | Download the full data set

(a) Includes persons reporting only one race.
(b) Hispanics may be of any race, so also are included in applicable race categories.

D: Suppressed to avoid disclosure of confidential information

F: Fewer than 100 firms

FN: Footnote on this item for this area in place of data

NA: Not available

S: Suppressed; does not meet publication standards

X: Not applicable

Z: Value greater than zero but less than half unit of measure shown

What do you think of QuickFacts?

Source U.S. Census Bureau: State and County QuickFacts. Data derived from Population Estimates, Census of Population and Housing,
Small Area Income and Poverty Estimates, State and County Housing Unit Estimates, County Business Patterns, Nonemployer Statistics,
Economic Census, Survey of Business Owners, Building Permits, Consolidated Federal Funds Report

Last Revised: Friday, 25-Jul-2008 15:42:06 EDT
Census Bureau Links:
Policy - Contact Us

Home - Search - Subjects A-Z - FAQs - Data Tools - Catalog - Census 2000 - Quality - Privacy
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Consumer Information Statement on NJ Real Estate Relationships

In New Jersey, real estate licensees are required to disclose how they intend to work with buyers and sellers in a real
estate transaction. (In rental transactions, the terms “buyers” and “sellers” should be read as “tenants” and
“landlords”, respectively.)

1. As a seller’s agent or subagent, 1, as a licensee, represent the seller and all material information supplied to
me by the buyer will be told to the seller.

2. As a buyer’s agent, 1, as a licensee, represent the buyer and all material information supplied to me by the
seller will be told to the buyer.

3. As a disclosed dual agent, I, as a licensee, represent both parties, however, I may not, without express

permission, disclose that the seller will accept a price less than the listing price or that the buyer will pay a
price greater than the offered price.

4. As a transaction broker, I, as a licensee, do not represent either the buyer or the seller. All information |
acquire from one party may be told to the other party.

Before you disclose confidential information to a real estate licensee regarding a real estate transaction, you should
understand what type of business relationship you have with that licensee. There are four business relationships: (1)
seller’s agent; (2) buyer’s agent; (3) disclosed dual agent; and (4) transaction broker. Each of these relationships
imposes certain legal duties and responsibilities on the licensee as well as on the seller or buyer represented. These
four relationships are defined in greater detail below. Please read carefully before making your choice.

SELLER’S AGENT

A seller’s agent works only for the seller and has legal obligations, called fiduciary duties, to the seller. These
include reasonable care, undivided loyalty, confidentiality and full disclosure. Seller’s agents often work with
buyers, but do not represent the buyers. However, in working with buyers a seller’s agent must act honestly. In
dealing with both parties, a seller’s agent may not make any misrepresentations to either party on matters material to
the transaction, such as the buyer’s financial ability to pay, and must disclose defects of a material nature affecting
the physical condition of the property which a reasonable inspection by the licensee would disclose.

A buyer wishing to be represented by a buyer’s agent is advised to enter into a separate written buyer agency
contract with the brokerage firm which is to work as their agent.

DISCLOSED DUAL AGENT

A disclosed dual agent works for both the buyer and seller. To work as a dual agent, a firm must first obtain the
informed written consent of the buyer and the seller. Therefore, before acting as a disclosed dual agent, brokerage
firms must make written disclosure to both parities. Disclosed dual agency is most likely to occur when a licensee
with a real estate firm working as a buyer’s agent shows the buyer properties owned by sellers for whom that firm is
also working as a seller’s agent or sub-agent.

A real estate licensee working as a disclosed dual agent must carefully explain to each party that, in addition to
working as their agent, their firm will also work as the agent for the other party. They must also explain what effect
their working, as a disclosed dual agent will have on the fiduciary duties their firm owes to the buyer and to the
seller. When working as a disclosed dual agent, a brokerage firm must have the express permission of a party prior
to disclosing confidential information to the other party. Such information includes the highest price a buyer can
afford to pay, the lowest price a seller will accept, and the parties” motivation to buy or sell. Remember, a brokerage
firm acting as a disclosed dual agent will not be able to put one party’s interests ahead of those of the other party and
cannot advise or counsel either party on how to gain an advantage at the expense of the other party on the basis of
confidential information obtained from or about the other party.

If you decide to enter into an agency relationship with a firm, which is to work as a disclosed dual agent, you are
advised to sign a written agreement with that firm.

This information is believed accurate though subject to errors, omissions and changes without notice
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TRANSACTION BROKER

The New Jersey Real Estate Licensing Law does not require licensees to work in the capacity of an “agent” when
providing brokerage services. A transaction broker works with a buyer, seller, or both in the sales transaction
without representing anyone. A transaction broker does not promote the interests of one party over those of the
other party to the transaction. Licensees with such a firm would be required to treat all parties honestly and to act in
a competent manner, but they would not be required to keep confidential any information. A transaction broker can
locate qualified buyers for a seller or suitable properties for a buyer. They can then work with both parties in an
effort to arrive at an agreement on the sale or rental of real estate and perform tasks to facilitate the closing of a
transaction.

A transaction broker primarily serves as a manager of the transaction, communicating information between the
parties to assist them in arriving at a mutually acceptable agreement and in closing the transaction, but cannot advise
or counsel either party on how to gain an advantage at the expense of the other party. Owners considering working
with transaction brokers are advised to sign a written agreement with that firm which clearly states what services
that firm will perform and how it will be paid. In addition, any transaction brokerage agreement with a seller or
landlord should specifically state whether a notice on the property to be rented or sold will or will not be circulated
in any or all Multiple Listing System(s) of which that firm is a member.

You may obtain legal advice about these business relationships from your own lawyer.

This statement is not a contract and is provided for informational purposes only.
ACKNOWLEDGEMENT OF RECEIPT OF CONSUMER INFORMATION STATEMENT

FOR SELLERS AND LANDLORDS

“By signing this Consumer Information Statement, | acknowledge that | received this Statement from

(Name of Brokerage Firm) prior to discussing my motivation to sell or lease or my
desired selling or leasing price with one of its representatives.”

Signed

FOR BUYERS AND TENANTS

“By signing this Consumer Information Statement, | acknowledge that | received this Statement from

(Name of Brokerage Firm) prior to discussing my motivation or financial ability to buy
or lease with one of its representatives.”

Signed

DECLARATION OF BUSINESS RELATIONSHIP

, and , as its authorized

representatives are working on this transaction as (choose one)
] seller’s agent only ] buyer’s agent only ] seller’s agent and disclosed dual
agent if the opportunity arises ] buyers agent and disclosed dual agent if the opportunity arises
transaction broker only  [] seller’s agent on properties on which this firm is acting as the

seller’s agent and transaction broker on other properties

DATE
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